
56.3 Fill in the gaps with the words in the box.

56 PRESENTATIONS - REVIEW

55.5 Underline the (orrect words in italics in this extrart
from an internal presentation.

This next chart shows saies for our hvo main product
lines, the Micro rdge and the Neka mnge. 'Mdrk / Noltl?
the scale on the vertical zaris /dile ii shows the number
ofrrtits/lnili6 sold in thousmds per month.

1'd like roa.lrna / ntake yotr attention firstly to ihe black
line, which shorvs sals of the Micro .ange. You can see
how last year sales trose / ll aoe trse 6stedttlJ / stetrdil! all
through the year Since ihe beginning of this year they
/conti!1ucd / hare conti,lEd ro nse, 3altharyh / i,t spite ol ar ̂

On balance, ihese results are good 's.cddy /sipadily
''gror,/gron,i, is what we like to see. This Senerally
postile picturc is "d!.lo /d!.tdfl ihe performance
and reliabiliiy of the Micro lan8e, and the fa.t that ou!
competiiors h;ve bccn slow to respond. rzEr., solEo.,r
r/'o!Sr, ive cannot bc complacent. We have to bujld on
this success going foNarcl, and I want orr nrles ieams to
really focusrrdi,orirl0, the Micro range L{drcr 

4ro,r the

I'm Boing to set an ambitious target - 10 take sales
of Micro p.oducts from thcir curent levelof30,000 per
month rsrdl!,rii ai1{Sr//r/,rrl bd of 35,000 by thc cncl of

OK, now let 'srT lDknr/ look l . '  thc purp lc  l inc on thc
chart, which shows salcs of thc Ncka rangc. As you know,
we launched this rangc in Dcccmber of l,lst ycar, .ncl salcs
''took oll / u.r. tokrtg r,ff immcdiaicly. For ihc lirst lcw
months thin8s "'jzucru /.tiiy looknq Sood /hitl ft,nllr laokctl

,good. We were cxpecting this becaus€ we lDrrcf.,lon,S / rd,1
do,rt a lot of market research before the launch.':rHd?r.!.f
/ Wl,?nns, for no obvious feason, there 2n,rs / ,ns 1,c., a
asudttat / stddeily'1tdrap / rs.l!.. in sales in reccnt wccl<s.
The quesiion is ihis: can we find out the:5ixoii".s / ridlrrs
and what can we do'z6nbolr4or it?

tn d nomrnt I'm gomg io open up lhp d - u\\io.
and ask for your ?Tconuerts / conne atics. B'rt the
implicahons are .lear: ii's 'z3high / hishllJ'1echanc. / likclJJ thal
we won't mei our ttrget of 25,000 roby //o/ the end of th.

about at back in ln
an an ta

1 Take a look . this pclure. Whatdoes it tellyou
our companyT

2 l .F div ded llv l. l foJr n din p"rr .
3 Right,  etsbeqn . . .  the f i rst  s ide.
4 LetS move .... the second point.
5 Th s leads me .. . . my third main point.
6 l ' l l  come . .  ih s in a moment.

( an is passible in #6, but isn't the answer here )
7 My own view th s s simple.

('af is possible in t7, but isn't the answer here)
8 |  h r l  lL€re a'e rhree qJe, ro o fo,u,
9 As you can see th s nexr slide, ...

('in' is passible in +9, but bn't the answer here.)
10 So, conclusion, l hope that my talk has given

you a good ov€fvi€w our company.
11 Thank you a I  coming.
12 Heres my email address case you want to get

56.4 Complete the sentences with the pairs ol words in

anyane / cannents btings / end dlqress / noment
exantne / detail explain I agaln expldin / conctete

highlight / .|iagrcn question /apinian scape / ahpMa te
tine /questian useful / backgraund start /lntrotiucing

mysell.
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In6In more

with a

iwo things on this

Does have any ?
Right, that

sorry, can you ... thal
.....'.'.' '. ?

10 ThatS an nteresiing
own .  . . .  . . . . . . . .  ?

11 | think that's ourside the of this
presentation, but I m happy to discuss it with yo!

E

12 OK, l th nk there's


